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Disclaimer
This Document comprises an institutional presentation (the “Presentation”) which has 
been prepared by and is the sole  responsibility of GETECH Group Plc (the “Company”).

The content of this promotion has not been approved by an authorised person within 
the meaning of the Financial Services and Markets Act 2000. Reliance on this 
promotion for the purpose of engaging in any investment activity may expose an 
individual to a significant risk of losing all of the property or other assets invested.

The information in this presentation is subject to updating, completion, revision, 
further verification and amendment without notice.  

This Presentation does not constitute or form part of any offer for sale or 
solicitation of any offer to buy or subscribe for any securities nor shall it or 
any part of it form the basis of or be relied on in connection with, or act as 
any inducement to enter into, any contract or commitment whatsoever or 
constitute an invitation or inducement to engage in investment activity 
under section 21 of the UK Financial Services and Markets Act 2000. 

Notwithstanding the above, in the United Kingdom, this Presentation is only being 
given to persons reasonably believed by the Company to be investment professionals 
within the meaning of paragraph (5) of Article 19 or to high net worth companies or 
unincorporated associations within the meaning of paragraph (2)of Article 49 of the 
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (SI 
2005/1529), and the Proposed Offer will only be available to such persons who are also 
qualified investors within the meaning of section 86(7) FSMA purchasing as principal or 
in circumstances under section 86(2) FSMA. This Presentation is only being sent to 
persons reasonably believed by the Company to be investment professionals or to 
persons to whom it may otherwise be lawful to distribute it. If you are not such a person 
(i) you should not have received this Presentation and (ii) please return this 
Presentation to the Company's registered office as soon as possible and take no other 
action.  By accepting this Presentation the recipient represents and warrants that they 
are a person who falls within the above description of persons entitled to receive this 
Presentation. 

This document has not been approved by an authorised person under Section 21 of the 
Financial Services and Markets Act 2000 (“FSMA”).

This Presentation is not intended to be distributed, or passed on, directly or indirectly, 
to any other class of person and in any event under no circumstances should persons of 
any other description rely or act upon the contents of this Presentation. This 
Presentation and its contents are confidential and must not be distributed or passed on, 
directly or indirectly, to any other person. This Presentation is being supplied to you 
solely for your information and may not be reproduced, further distributed or published 
in whole or in part by any other person.

No representation or warranty, express or implied, is made or given by or on behalf of 
the Company,  its advisers or any of their respective parent or subsidiary undertakings 

or the subsidiary undertakings of any such parent undertakings or any of the  directors, 
officers or employees of any such person as to the accuracy, completeness or fairness of 
the information or opinions  contained in this Presentation and no responsibility or 
liability is accepted by any person for such information or opinions. No person has been 
authorised to give any information or make any representations other than those 
contained in this Presentation and, if given and/or made, such information or 
representations must not be relied upon as having been so authorised. The contents of 
this Presentation are not to be construed as legal, financial or tax advice.

The information has not been verified nor independently verified by the Company’s 
advisers and is subject to material updating, revision and further amendment. 

The Company has not been, and will not be, registered under the United States 
Investment Company Act of 1940, as amended, and investors will not be entitled to the 
benefits of that Act.

Neither this Presentation nor any copy of it may be taken or transmitted into the United 
States of America or its territories or possessions (the “United States”), or distributed, 
directly or indirectly, in the United States, or to any U.S Person as defined in Regulation 
S under the Securities Act 1933 as amended, including U.S resident corporations or 
other entities organised under the laws of the United States or any state thereof or non-
U.S branches or agencies of such corporations or entities or into Canada, Australia, 
Japan, South Africa or the Republic of Ireland. Neither this Presentation nor any copy of 
it may be taken or transmitted into or distributed in Canada, Australia, Japan, South 
Africa or the Republic of Ireland, or any other jurisdiction which prohibits the same 
except in compliance with applicable securities laws. Any failure to comply with this 
restriction may constitute a violation of United States or other national securities law.

Forward-Looking Statements. Information contained in this Presentation may include 
'forward-looking statements'. All statements other than statements of historical facts 
included herein, including, without limitation, those regarding the Company's financial 
position, business strategy, plans and objectives of management for future operations 
(including development plans and objectives relating to the Company's business) are 
forward-looking statements. 

Such forward-looking statements are based on a number of assumptions regarding the 
Company's present and future business strategies and the environment in which the 
Company expects to operate in future. Actual results may vary materially from the 
results anticipated by these forward-looking statements as a result of a variety of factors. 
These forward-looking statements speak only as to the date of this Presentation and 
cannot be relied upon as a guide to future performance. The Company expressly 
disclaims any obligation or undertaking to disseminate any updates or revisions to any 
forward-looking statements contained in this Presentation o reflect any changes in its 
expectations with regard thereto or any change in events, conditions or circumstances 
on which any statement is based. 



Highlights 12-months to 31 July 2017

Operational

• New Senior Management Team, led by new CEO

• Bottom-up review - financial, operational and commercial

• Customer engagement - repositioning of how and where we reinvest our Op CF

• Globe Phase 2 completed - on time and on cost

• Products strength tempered by headwinds in Geoscience Services and Reports

• Diversification - nuclear, water, transportation – follow on work won in each new sector

Financial

• Revenues of £7.7 million (up 9%), plus £0.8m of pre-funding for FY-18 work

• 32% reduction in Group cash costs (like-for-like)

• Dividend suspended, 11% expansion in product investment

• Final payments for ERCL and Exprodat acquisitions, £500k

• Enhanced Cash profitability - underlying £1.9 million net Op cash inflow (2016: £0.3 

million net Op cash outflow) - obscured by late payments, and one off costs

Outlook and Reporting

• Encouraging start to the next trading period

• Sierra Leone Fourth Licensing Round launched

• YE and Accounting Reference Date moved to 31 December (from 31 July)



Getech – who we are

We provide expertise that companies and governments need to be more 
successful in the discovery, development and management of natural resources

• Geological, geophysical and geospatial data, software and multiclient products

• Around these we deliver integrated services

• Our products and services are technically innovative and easy to use

Typical questions that we help our customers to answer 

• What controls the location of natural resources?

• How can I improve my prediction of geological risk and uncertainty?

• Where should I explore? What prospects should I drill?

Who are our customers?

• Principle customers - oil & gas majors, independents, governments

• Key relationships - Esri Gold Partner, World Bank, United Nations

• Other natural resources customers – nuclear, water

We have grown stronger through the oil downturn

• New senior management

• Acquisitions - ERCL (March 2015), Exprodat (June 2016)

• Costs significantly reduced, cash flow redirected into product development

Growth opportunities – within and beyond oil & gas



Some of our Customers and Geographies

http://www.lpa.gov.lb/index.php


Principle market - the exploration value chain

Exploration Appraisal

“Experts in the assessment of exploration 
risk and opportunity in the world’s 

petroleum basins”

Basin Play Leads Prospects Informed drilling decision

Where in 
the world?

Drill?
Drop?
Sell?

Maximum
uncertainty

Significant
Capex decision

Development Production Abandonment



Our Exploration Products and Services

Exploration Development Production Abandonment

Reports

G&M Data

Globe
G&G services

Government Advisory

GIS & Data Management

Seismic and Well Data

GIS Software

Appraisal

Basin Play Leads Prospects Informed drilling decision

Products Services



Products – the engine of cash flow

Globe and Reports
• Understand how the Earth’s 

evolution has controlled the 
location of natural resources, so 
you can find them today

• Better prediction of geological risk 
and uncertainty

• Reports focus on “hot areas” and 
Getech’s core skills

• Where are the best source rocks? 
How did this area evolve? Which 
basins should I focus on? What is 
the prospectivity like?

Training > 2,500 E&P professionals trained in ArcGIS, classroom and remote support for all of our products

GIS Software
14% customer growth, > 50 companies

Exploration Analyst

• Make better decisions by assessing 
basin and play prospectivity.

• Which plays are most prospective?
• Which acreage should I bid for?

Data Assistant

• Move data between common E&P 
interpretation system formats and 
ArcGIS Desktop

Data Products
Unique geoscience insight, GIS-driven

Data
Internal and external customers

Gravity & Magnetic Data

• Largest and most extensive G&M 
database in the world

• Oil & Gas and Mining applications

Gravity – coverage of c98% of 
countries, 100% of offshore

Magnetic – coverage of c85% of 
countries, 72% of Earth surface

Seismic and Well Data

• High-value products accessed 
through Government Advisory

Globe Phase 2 
Completed on 
time and on cost

Globe 2018
The most 
innovative step 
to date



Services that leverage our products and core skills

We design, manage and support 
license and bidding rounds

In 2017 we worked for the 
governments of Lebanon, 
Mozambique, Namibia, Ras al 
Khaimah and Sierra Leone

Sierra Leone

• World Bank funded 2016/2017
• Fourth Licensing Round H1-18

• Getech exclusive brokerage
• 15,000 line km of 2D seismic
• > 10,oookm2 of 3D (PSDM)
• 8 wells, 4 discoveries

Experts in the management and 
analysis of complex spatial data

e.g. The Oil & Gas Authority

Responsible for maximizing UK’s 
economic recovery of oil & gas

• Geospatial strategy: review, design 
and implement an enhanced GIS

• GIS analyst embedded in Aberdeen

• Purchased Exploration Analyst

• Purchased proprietary MultiSat data

• Used our Gravity & Magnetic 
interpretation services

Complex integrated geoscience and 
geospatial consultancy projects

Services include:

• Asset-scale prospectivity and risk 
studies, exploration project 
management

• Seismic interpretation and integrated 
Gravity & Magnetic modelling

• Asset due diligence

• Farm-down management

• Basin-scale multiclient studies

Geoscience Consulting
Leveraging our products and skills

GIS Services
Used by > 60 oil & gas companies

Government Advisory
A strong track-record of delivery

http://www.google.co.uk/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwih9aKxq97UAhWFtxoKHUTqAwIQjRwIBw&url=http://www.hays.co.uk/jobs/decc/index.htm&psig=AFQjCNF8Cn1Fn9Gx7_oySi2LqMAeMl4-Xw&ust=1498663603171837


Beyond exploration - Development to Abandonment

Development Production AbandonmentExploration Appraisal

Production:   Shale oil, share gas CBM

Our Unconventionals Analyst software product simplifies 
complex reserve evaluation and well pad planning projects for 
resource play developments.

• How much 1P, 2P and 3P can I book? What area between 
the wells can I book as “proved”?

• How many wells and pads do I need to drill my acreage?

• How many laterals do I need? What types of laterals?

• How can I improve my well plan to be more cost 
effective?

Operations Management:   NCOC

We provide GIS platform services to the JV managing the multi-
phase development of Kashagan, a huge oil field in Kazakhstan.

• We provide a remote service to implement and support a web-
based mapping platform used to manage geospatial data

• Areas of focus include: oil spill response, management of 
facilities, geotechnical investigations, vessel tracking



Natural Resources – GIS opens doors

Water Forestry AgricultureNuclear Mining

GIS software 
solution design

• Monitoring and 
safeguarding

• Technical assurance

• Software 
development

• Business analysis

• System design

• Ongoing system 
support services

Scottish water

• GIS training classroom 
and e-learning

Mozambique

• Predictive tool to 
improve potable water 
well success rate

• GIS delivery, training 
and content building

Yield

&

Sustainability

Company “X”

G&M and Globe 
applications

• Gravity & Magnetics 
are core tools

• Exploring innovative 
uses for Globe’s data 
layers

http://www.google.co.uk/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwiT25_j1N7UAhVGnRQKHbRhCjgQjRwIBw&url=http://www.scottishwater.co.uk/&psig=AFQjCNFfKBKAFt_0LxDcg-6PK3ez4Ig6BQ&ust=1498674776298153


Financial Results
12 months to 31 July 2017



12-month financial highlights

Key financial statement figures and adjustments

2017 Actual 
(unaudited)

£’000

2017 Adjusted 
(unaudited)

£’000
2016 Actual

£’000

2016 Adjusted 
(unaudited)

£’000

Revenue 7,670 7,670 7,031 7,031

Operating (loss)/profit (1) (2) (130) 321 693 (152)

Profit attributable to owners of the company (1) (2) 154 605 1,089 270

Net cash inflow/(outflow) from operations (1) (3) 513 1,949 (285) (259)

Development costs capitalised (916) (916) (824) (824)

Acquisition costs, net of cash received (500) (500) (240) (240)

Cash and cash equivalents (1) (3) 1,697 3,133 2,788 2,814

Additional £791k sales closed relating to future deliverables

Income statement / cash flow adjustments
(1) Restructuring costs of £451k were incurred during the year (2016: £26k)

(2) In 2016 a one-off fair value adjustment was made, crediting costs by £845k, this 
has been reversed in the adjusted figures

(3) Exceptional payment delays, which customers informed us of in late July 2017, 
resulted in £985k of cash not being collected until after the period end



Revenues up - Costs down

12-month revenues £7,670k (2016: 

£7,031) and additional sales of £791k

• Total sales closed £8,461k

• Significant pre-funding for 2018 work

• Better market for products than services

Adjusted profit after tax £605k 

(2016: £270k) (1)(2)

Cost base 32% lower (like-for-like)

• Headcount 18% lower - reductions in 

admin, management and services

Redirecting capital

• 11% expansion in product investment

• Sales and project management

Historic income statement performance

* Profit after tax adjusted as detailed on financial highlights slide

Like-for-like cost base
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Cash flow – stronger and higher quality
Underlying net Op cash inflow £1,949k 
(2016: £259k outflow)

• £451k restructuring costs (1) 

• £985k exceptional payment delays (3)

• Fiscal review, £521k cash tax receipt

Treasury management

• Costs down 32%, investment up 11%

• Final M&A payments, £500k

• Loan capital repayments, £145k

• Period end cash £1,697k

• Net of restructuring costs and exceptional 

payment delays, closing cash balance 

would have been £3,133k (2016: £2,814k)

2017                   vs                      2016

Historic cash balances

Cash flow analysis (with adjustments)

• £1,949k net Op CF 
inflow(1)(3)

• No dividend

• £500k M&A cost

• £916k capex

• £259k net Op CF 
outflow(1)

• £572k dividends

• £240k M&A cost

• £824k capex
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Conclusion and Outlook

In the 12 months to 31 July 2017 we embarked on a programme of wide-
ranging corporate change

• Costs have been lowered, product investment has expanded

• We have reengaged with our customers and focused on their needs 

• Revenues have grown and diversified

We have strengthened both our cash profitability and the commercial 
positioning of our products and services

We are encouraged by the start to the current financial period

• We have a healthy inventory of pre-funding

• Customer feedback on our refreshed product development plan is strong

• We have expanded our data offering via our role in Sierra Leone’s fourth licensing round

• Investment in new natural resources sectors has been rewarded with follow-on work

Our new 31 December YE puts us in synch with our customers’ budget cycles

• Final results for 17 months to 31 Dec 2017 to be published by 28 February 2018

• Interim results due within 3 months of 30 June, final results within 6 months of 31 December



Appendix



ArcGIS – a horizontal platform for the whole organisation

Enable

• Give teams the tools they need to 
make better business decisions

Share

• Share results with third parties and 
key stakeholders

Analyse

• Help our customers visualise patterns 
and trends

• Create new insights

Integrate

• Integrate disparate datasets

• Easier for our customers to access 
and use our products and services

Nuclear

Mining

Water




